iYOUTH STORE

FRANCHISE FAQ — Essential Handbook
3TT] Store « T ZGTRT » GAT HITwT

iYouth.in | iYouthStore.in | info@iyouth.in | Helpline: 75090 66690

1. iYouth Store UR<Y

Q. iYouth Store FT § 3 SH®T I} T §?
Ye Udh Multi-Category Retail Business Model % — W'Eﬁ Store ¥ faftrsr smawas product categories,

modern d organised format T U FRT3 Il g1 I A Store Setup + Inventory + Training +
Technology + Marketing + Product Supply + Business Guidance &I YT ecosystem fraar g1 3%-‘31%
2EJ,TJITG?T q Tfgarsdi o AR retail entrepreneurship 9 e

Q. iYouth Store &I G Gbdl %, 3R T aﬁé fagiy qualification ?'-le%'Q7
TﬁH/Q]_E!T %ﬂﬁT, II'%FIT entrepreneurs, U%'Uﬁ ﬁﬁﬁww@r existing gPIHaR — ch\Ié it 18+ 3 b1
T 3T HR JHdI 8| Dis A professional qualification Wq\é retail experience ffard T8t B =
& SUgEd M, 3L Yol 3R Ae-d B &1 37

Q. HT Yg Th 7-I'&F/untested YIS %’7
T&¥1 Bilaspur district & Pilot Project ¥ 30+ iYouth Stores Ugd § Tanferd 81 31 €, foH &g Afga

entrepreneurs §RT I 7T § | 3/ model &1 717d 3R e aHI H SIS FU J IUcTst] BT o 6T 3 |

2. Store Format Gﬁ? Investment

Q. iYouth Store ¥ f&a formats & 3NR ITH T 3fcR 82
3l formats ITAR § — BASIC STORE (33.50 @Rd) 3R STANDARD STORE (35.00 @Rd) | G gUf Multi-
Category Store g 3fR setup Gl quality AR inventory §uic e

Feature HBasic Store Standard Store

Total Investment %3.50 99 %5.00 drd

Store Setup %1.50 9@ %2.00 9@

Inventory Budget %2.00 o9 ¥3.00 g

Furniture / Finishing Standard Premium

Front Curtain / Partition Glass Front / Enclosure
AC Tl Gl

Computer, Printer, Electrical Vv N

Q. 'ﬂ@ Basic AT T1fg¥ AT Standard?

Basic — ®¥H initial investment d local market test W%ﬁﬂ?ﬂﬂaﬁ%l Standard —aBT‘lT location, 3Hf®
customer potential G?ITR{RT&HH | premium presentation g aTell & forg sgar g1 Aol e budget d
market TR AR BT 3|



Q. AT Franchise Fee Gﬁ? Store Investment Th '{ﬁ iﬁ\_rf %7
a1, T 3T g1 Store Investment setup d inventory RlIE] %; Franchise Fee, Franchise rights/onboarding

| YST 3T component 8 o g1 3ifay breakup official quotation d signed Agreement I B confirm

il

Q. HT dlq H Basic ¥ Standard & @X® upgrade PR Ihd ??
Business growth & Ty upgrade CARSEICEIRCR Company ¥ discussion a1 ST T %, dfe T8
Company Gl applicable policy, technical feasibility 3R commercial terms TR fAR S|

3. Location 3fiR Territory

Q. Store ¥ T it wTg =fRT, SR FT gHTE Ut g+ Tt 82
TATHAT 150-200 sq. ft. minimum space ATET | 3T T fhRTT BT gHM — G I Teball &, S2d location

business & fdIT suitable &; Company IID! suitability (accessibility, demand, competition) verify H R

Q. AT Territory Protection e — W e o aﬁ% 3¥ Franchise q‘é‘rzgamv
Franchise Agreement i Territory Protection &I provision % — Company IHId: T é’aﬁ i QEF'E?[

Franchise & T YA HRd! €, A1 T8 market potential TR 1R #aT1 8 3R absolute guarantee Te 81

Q. 3R T URT Ugd & BT & dl FT 39 iYouth Store T Tad THdT 52
gl Existing shop @I suitable location, space 3R business requirements & SITR iYouth Store format |
upgrade PR DI option discuss foaT ST Tt §: final suitability Company 1 verification & &G ad G|

4. Inventory 3R Products

Q. 1 1{& inventory Company 9ga T YD GIi?
T-|'Ef>fl gg model ﬁa?ﬁﬁxﬁw% — 39 U local market @ customer demand & SIJIR 3Tt inventory
@E{ﬂ:ﬁ g (Basic H 32 9Rd A, Standard T 33 ARG doh), Login & TIRTI pad gut UHY categories q Uh-
Udh sample XGHT (Multi-Category Sample Kit) farf g1

Q. T &Y Store B inventory Udh SRt g
ﬂﬁl Basic multi-category requirement JHIH QSE“ %‘ Afp inventory mix local market &I demand &
TR 3THT-3(ET 8 bl § — TTd F &R H 3(aT products fSd Tahd §, STMRIT selection BT flexibility &t
TSR

Q. R aﬂé product - 9%, arae damaged/expired Tl SITE a1 T gIm?
Company @1 Inventory Replacement/Rotation Policy & SITHR eligible, saleable products replacement &
ﬁ‘l’Q consider %Q ST ghd % — g automatic buy-back -Ttﬁ %I Damaged, used, expired Ul tampered HTHIT
qqy T-|'5°[ feran NIGIA %Zﬂﬁ“l'q 3feId stock management \_rlw %I

Q. T Store H local products it 7 9P &2
g applicable Company policy d product approval IR AR o — ot oft product DI @A ¥ Ugd
Company P! authorised sourcing guidelines T UTci- ST I



5. Setup, Branding, Training 3R Support

Q. Store Setup o 71 o
Gl formats o furniture/shelving, computer g printer, electrical work, branding/signage M

Standard ﬁ%{ﬂ% ffaiad premium finishing, glass front/enclosure 3R AC ﬁlﬂ?ﬂ%l

Q. T # 3rA feae Logo/Branding d¢d d&dl '§" T Store A ?ﬁg major dqclld B b dl 'g‘{v?
T8l | Logo, Colour Scheme 3R Branding tl;\ﬁ d¥g Company P approved guidelines & IR il
Store H TAT T major modification ol fopdT ST bal Sl approved branding, layout Ul operational
standards &1 gHIfad x|

Q. Training 3fI¥ Store gﬂﬁ & 91 BT ongoing support T i
Store Management Training, Sales Training 3R Digital Marketing Support fear S gl % alq
Product & Supply Support, Inventory Support 3R Business Guidance SR} Tgdi § — support &ad launch
RERIECEEE]

6. Sales, Marketing 3R Delivery

Q. AT Online 3R Offline EﬂT-ﬁ e Pl sales HHT %7
ﬁ, Digital Platform & ol IQQ Online + Offline @FI sales ﬁﬁﬂﬂih_cﬁ% 3R business operations & 1%112

online sales guidance 1t & STt g

Q. FT Home Delivery @t Jgfaer ot firai
Gl_el\f business model 3R local market %%W T gHg Eﬁ GIET Delivery Support fear GITW% — g X

e W@Wﬂﬁ% 3R applicable charges Fﬂ"lﬁpﬁl

Q. Marketing DI B — FT H@ Y product C4| marketing Yq I IR
Company P REB Marketing Guidance, Promotional Support d Digital Marketing Support &IFIHT%,

Wb local customer 1 Store T A d relationship S | Franchisee &1 fchd YD TR gl

Q. AT Company Festival Offer/Discount % Jbdl %?
gl Agreement H Festival Offer, Discount Campaign 3R Combo Offer SIft promotional activities T

provision g

7. a'\‘:lT Finance Gﬁ? Guarantee

Q. |IT Company H@ monthly income PI TRET et %?
a1 | foa ot retail business  fixed income guarantee 81 &I S Yebdll | IRdfde sales T profit location,
customer demand, product selection, pricing, competition 3R 3! Agd W R 87| 78 T
Business Opportunity 8, Guaranteed Income Scheme &l



Q. 3R A sales FH §5 df TT Company THAT BT HIUTE HAI?
81| Business H sales risk @ operating risk Franchisee FHIEAT B Company DI H\&IW system, products,
training, technology 3R support SUdsd A B

Q. FT Bank Loan A% Store WId T&d 87
gl financing/loan route IuAH g 3R Agreement T Bank Finance &1 provision &, Af% loan approval q:\P[
RE Bank &1 appraisal d applicant P eligibility U 3R AT ® — iYouth loan &1 guarantee EEEGI

8. Process 3% Agreement
Q. GITaE{-'-T 3 Store = E?ﬁ GEC A qfr process T %?

Inquiry — Business Discussion — Store Format Selection — Verification — Registration — Store Setup —

Inventory Selection — Supply — Training & Launch — Ongoing Support|

Q. HT Agreement gl R %?
gl ﬁ?gv'_cll g FAQ ohad guidance ¥ fomg — rights, payment, territory, transfer, termination e 9 ST
3ifdT 9 THBRT GXATAS Had signed Franchise Agreement g

Q. 1§ URAR & 1Y Store TAT Tl § ATl employee HY T TAHdT §?
Bl URAR & Y JgaNT X Adhd ¢ 3R business MAIHAT & TR staff it I@T ST AH 8, Al

Agreement ot gt obligations & [QTT Franchisee g1 forHaR Xg

Q. TT iYouth Store A& 82
9611 U U Business Opportunity / Entrepreneurship Model ® — 3T Franchisee/Business Owner g,

employee Bl

9. Exit, Transfer GﬁT Termination

Q. 3R # §  Store ¢ T ATR a1 U7 AT9H T, o ufthar w1 82
fafad Exit Request a1 g, forgeh a1 Company verification PN | Franchise
Fee/Branding/Training/Setup charges dMHd: refund el gid (I Ugd gl fird ﬂﬁ Eﬂ?ﬂ%} | fomT ST
31, fow-aras® Inventory &l Buy-back/Adjustment consider far ST 9T § — da maged/expired HTHTT
ol Pending dues Plcd & dIg ol g3l amount &1 Final Settlement & firear g1 faT HjFlTﬁ'Q Store §G
WAgreementWWﬂ?qﬁTﬂT@ﬂl

Q. T H YT Store fohdft 3R B transfer/aa THAT 5, UT fIPIT X GHR Gg D13 3R HTH I TPl
'?
Transfer a1t T4a g 91d Company Gl prior written approval foret — o &Iﬂ'ﬁfﬁ transfer Gl Sub-lease HIAT
Agreement T S HHET ST |




Q. Company &9 Franchise suspend/terminate ®% Tl 8, 3 FT 98 {1 SR THT HT Jhdl 82
YR contractual violation, unauthorised transfer, brand misuse, payment default 9T ITeId billing St

fRuferat # € Suspension/Termination 81 T&dT § — ST 31 a9T8 & HFHM &1 ¥ Store &g Ta! faaT o
b dl; Company i) Agreement ! Tdl ¥ bound &4

Q. 3R Franchisee Cd| q9g Eﬁ \_rlTET'ﬁ Store BT HIT ﬁTIT?
Agreement o Legal Heir provision T — av"quﬁ SIRIYBR], Company P! verification @ approval & 91
TN 3 SR I\ & T 31de IR Javdl g

10. 3T W31 A

Q. |IT Company A Store B! inspection ®X ol % 3R N2
gl Inventory, Billing, Branding, Customer Service d Records Gl inspection 8 I&hd § — T8 Franchisee ®1

WW%W?@ a%mﬁ network § Quality, Branding d Business Standards W@%W%I

Q. AT Store PT data Company & UTH T8, 3R T A Company Pt AFABRY fHAT SR B S Tapar 'é’?
Digital/Billing systems & TIRT Sa=TH operational data Company & T I 38T § (business

monitoring d support & fem | Confidentiality provision & S{JYUR customer data, pricing strategy d 3
confidential STM®RI authorised purpose & QAT share gl &1 Sl Febdil |

Q. T § 3Tt Hoif | pricing T $ THdl 52
ol Applicable MRP, GST 3R Companyﬁ pricing policy T Uleld 3ffyard B

Q. iYouth Brand Cd| ownership frast %?
Brand, Logo, Software 3R Training Material Gl ownership Company % UTT §1 Franchisee &1 bad
Agreement & S{TR authorised ITANT FT SHfIBR Aed g — I8 Partnership 8l Independent Franchise
relationship gl

Q. Dispute ﬁﬁ‘T\’WEﬁTﬂ"
RIR U_E@f I et T STaid o FHIYUT BT T Bt | afe dispute resolve 7-[63[, ar Agreement i

Arbitration T provision g 3R applicable law & HJUR process U SITUT|

Q. Store @1 sales T¢I U FIT GERT Store WA APl §?
i g Store successfully operate BT 3R eligibility/territory requirements Q:\PI gt €, <l additional
Store & fal@ Company ¥ discussion f&aT ST Fhdr % — &X 4l Store 3T approval & e g

1. ol R A v

Budget ~¥3.50 I — BASIC STORE (¥1.50L Setup + 2.00L Inventory) | Budget ~&5.00 ¢TI’ — STANDARD
STORE (%2.00L Setup + ¥3.00L Inventory)

3{Tde § Ugd W ¥ UP: F1 TR U suitable location @ 150-200 sq. ft. S8 8?7 H-HT format TR farg &t
27 1 B finance STTRIT WY g7 1 H faffid 99  IHdT §, local market ¥ A& demand &, 1 &



Company Gl branding/pricing policy HI ddhdTl ‘§” inventory Eal responsibly manage HET, QI\FGﬂ?ﬁ IR A
patience XM Hahdl §¥, 3R &1 # Franchise Agreement tI'c,Tﬁ‘I'CIT%?

Q. iYouth Store s ke rors | J9ST WwiIql MR strength T %?
Multi-Category Retail + U UG D Inventory Selection + Gl Store Formats + Modern Store Setup +
Digital d Offline Sales + Training + Product & Supply Support + Marketing Guidance + Bilaspur T30+
Stores @ Proven Pilot Experience + Store launch & §ig it Ongoing Support|

). TRGRr dHT: /Youth Store §d Business Opportunity & Guaranteed Income Scheme Tg1/ Payment g7 signing T U5t Store

format Total cost Franchise charges, Territory, Replacement Policy 3N Exit/Termination provisions &1 C ompany g Gy THs a/
FAQ ad guidance g— Signed Franchise Agreement &7 sifaa e g1/
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